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Module  1 - 3 hours in Studio or Online

re-train your voice, 
work on breathing techniques,
enunciation, 
diction, 
inflections,
delivery, 
control the tone, pace and pitch of your voice.

how to develop your own MC style,
how to introduce yourself as the event MC in sensational style and capture the
audiences attention,
how to add "Event MC" to your range of services,
what to do if an event doesn't go as planned,
how to overcome performance anxiety and stage fright.

How to Become a Professional MC 

This module will demonstrate how you can become a Professional MC and place
yourself in the best position for high demand in your market. You only have 1.8
seconds before guests have an opinion of you. 

We'll start at the beginning and;

You'll also be trained;

You'll also be given voice overs and scripts to record in our studio. 

John will provide constructive feedback as we listen to you presentation. You'll
receive MP4 recordings of your voice overs for homework, ready for your next
session.
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Module 2 - 2 hours  in Studio or Online

ask the right questions to get all the information you need,
research your client and event and do the right preparation, 
how to write scripted introductions,
use the best software for ease of operation,
how to write and deliver a love story or business story,
manage timelines, 
formalities,
event procedures,
and to effectively use music cues/sound effects to compliment your delivery.

how to be introduced and to get the attention of guests with impact, 
what to say and what NOT to say,
how and when to coordinate with your venue and banquets team,
and how to troubleshoot in the event of issues that may arise at your event.

Event Procedures & Formalities 

This module covers a step by step process of exactly what to do and say the
moment before and when you arrive at your venue, to delivery all your scripted
introductions, voice overs, through to all timelines, procedures and formalities. 

We'll start at the beginning and teach you how to; 

In order for you to perform at your best it's imperative you check, check and then
check again that you have everything at your disposal and all scripting and voice
overs are rehearsed and produced well in time for your event. 

You'll also be trained;
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Module 3 - 2  hour in Studio or Online 

I

promote your true identity, not an image,
promotion uses hooks,
promotion is professional,
discover your unique selling proposition and maintaining your personal brand.

maximise your website,
re- tune your Instagram, facebook twitter and social platforms,
set up customer reward programs,
design sales funnels and lead generation,
write headline formulas for grabbing your audience's attention,
set up a value ladder - creating a business that lasts and gets its clients to buy multiple
products.

Marketing & Promotions 

Like many MCs, they cringe at the word promotion. Most want publicity, but their idealism
and ignorance will quickly reinforce that good looks and talent alone are not enough to
sustain a long career in the industry. Self-Promotion and your ability to effectively market
your business is paramount. 

In this module we'll teach you how to;

Marketing is an essential element in any business and well show you how to;

Event Industry Tips, Tricks & Secrets  

John Middleton will share a few secrets, guidelines and tips that he has found
tremendously helpful, in promoting himself as a market leader in his field over the last 40
years. 

These tips will assist you in maximising your business opportunities. Learn from John's
experience of over 30,000 award winning events!
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guide you to finding the right CRM System to manage your workflow and events,
how to write effective emails to get guaranteed responses,
work schedules and communication techniques.

how to build mutually rewarding relationships with your clients,
what the trigger points are and how to develop contact,
getting past the gate keeper,
becoming a preferred vendor.

Building Client Relationships, CRM Systems 

 John Middleton has built a career out of building solid relationships with clients. 

This module will teach you the principles and importance of building relationships
and sustaining long-term referrals coming into our business, along with effective
CRM program advice. 

We'll show you how to;

Building relationships with your clients is paramount, this module will also teach you;

We'll provide you with all the 'know how' and 'proprietary' to elevate your business! 
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Module 4 - 1 hour in Studio or Online 
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